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DEAL OF THE WEEK

Property Type: Mixed-Use Property in Los Angeles
Loan: $10.5M cash-out refi

Lender: Freddie Mac

Leverage: 70%

Rate: 3.9%

This was a unique loan for Freddie Mac because 32% of the property’s total income comes from
non-residential sources, including retail. The property also has live/work loft space, which many multifamily
lenders will avoid. The borrower's strong track record, along with the asset's stabilized cash flow and the
long-term commercial tenants, helped make the lender comfortable. The borrower stabilized the live/work loft
space in the downturn, which was also favorable from a lender standpoint.

The non-recourse refinance will pay off the original bank acquisition loan and an additional rehab loan on the
property, totaling $8.8M. The borrower received $1.7M in cash-out proceeds for future investments. This was
a 10-year loan, with 30-year amortization. DSC was 1.25x. The borrower originally purchased the property
for $5.4M.

Quantum Capital: 9777 Wilshire Blvd., Suite 504, Beverly Hills, CA 90210. Jonathan Hakakha,
Managing Director, (310) 734-8786. jhakakha@gquantumcp.com

MORE LENDERS ENTER MIXED-USE SPACE...

Continued from Page |

Life companies will provide 65% to 70% leverage. They will target strong trophy assets and Class A
institutional assets. Major LCs, including New York Life, Pl‘lllClpal MetLife, Allstate, ING Investment
Management and Columbia Management will also be active. Aviva and Genworth will do deals under
$10M. Stancorp. will get involved in loans less than $5M. '

Banks will top out at 65% leverage. The big banks, including Chase, Wells Fargo, BofA, RBS Citizens,
Citi, PNC Real Estate and BBVA Compass, along with the large regionals, will all be active on the
construction side. Banks will want strong borrowers and require some level of recourse. Anticipate
significant preleasing requirements on construction deals. Regional banks Signature Bank, TD Bank,
Investors Bank and M&T Bank will also consider mlxed -use.

Private money lenders Edgewood Capital, Canyon Capital Realty Advisors, BRT Realty Trust,
Emerald Creek Capital and Madison Realty Capital will consider the smaller deals for B
and B- properties.

Lenders will underwrite each use/component separately. There will be a thorough analysis of the anchor
tenants and lenders will not rely on forward looking rents. Lenders will strive to understand how the
different uses complement each other. Count on lenders to favor multifamily and retail combinations,
where the apartments make up the bulk of the income. Tenant credit will be key and lenders will want to
see strong sales from retail components.

Office/retail assets will be attractive as traffic will be built in from the office workers; however,
lenders will be cautious until the office market recovers. Transit-oriented developments will be in
high demand. Lenders will be less aggressive for properties in suburban markets with office or
hotel components. ,

Borrowers need experience leasing and managing the different uses, along with solid business plans.
Developers will need strong track records in leasing, managing and the specific asset class to obtain
construction financing. Preleasing will be a must. Borrowers will need financial ]1qu1d1ty or finance
partners to help get through any downtime.
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BANKS & LENDERS
(Supplemental to the 2011 Directory)

Archetype Mortgage Capital: 1114 Avenue of the Americas, 38® Floor, New Ydrk, NY 10036. Tim Szalay, SVP,
(212) 600-2836. tszalay@archetypemortgage.com '

Aviva: 215 10" St., Suite 1000, Des Moines, IA 50309. Eric Hasenauer, Managing Director, (212) 593-5606.

Barclays: 745 Seventh Ave., New York, NY 10019. Brandon Ashcraft, Director of Corporate Communications,
(212) 526-7000. brandon.ashcraft@barclays.com :

Beech Street Capital: 20 Park Plaza, Suite 905, Boston, MA 02116. B'rian Sykes, VP-Originationé, (617) 542-9100.
bsykes@beechstcap.com

Berkadia Commercial Mortgage: 1040 Broad St., Suite 101, Shrestury, NJ 07702. Robert Lipson, SVP, (732) 758-0004.

Berkeley Point Capital: 4550 Montgomery Ave.. Suite 110. Bethesda, MD 20814. Jim McDevitt, President, (301) 347-4843,
Jjim.medevitt@berkpoint.com

BRT Realty Trust: 60 Cutter Mill Road, Suite 303, Great Neck, NY 11021. Mitch Gould, EVP, (516) 773-2712.
mitch@brtrealty.com

Centerline Capital Group: 14850 Quorum Drive, Suite 150, Dallas, TX 75254. Vic Clark, Managing Director, (972) 868-5757. '
vclark@centerline.com

Emerald Creek Capital: 1 Penn Plaza, 34® Floor, New York, NY 10119, Jeff Seidler, SVP, (800) 313-2616.
Jjeff@emeraldcreekcapital.com ‘

First Community Bank: 438 First St., Santa Rosa, CA 95401, Deborah Meekins, President/CEO, (888) 636-9994.
Investors Bank: 101 JFK Parkway, Short Hills, NJ 07078. Richard Spengler, EVP/Chief Lending Officer, (855) 422-6548.

Madison Realty Capital: 825 Third Ave., 37" Floor, New York, NY 10022. Marc Zegen,
VP-Originations & Asset Management, (646) 442-4807.

Mercantile Capital Corporation: 60 N. Court Ave., Orlando, FL 32801. Chris Hurn, CEO/Co-Founder, (407) 786-5040.
chum@mercantilecc.com

Oak Grove Capital: 2177 Youngman Ave., Suite 300, St. Paul, MN 55116. Brian Ranallo, COO, (763) 656-4555.
branallo@oakgrovecap.com

Pensam Funding LLC: 777 Brickell Ave., Suite 1200, Miami, FL 33131. Brian Connell, President, (786) 300-4955.
beonnell@pensamcapital.com :

RCG Longview: 7 Penn Plaza, Suite 512, New York, NY 10001. Christopher LaBianca, President, (212) 356-9262.
clabianca@rcglongview.com ’

Red Capital Group: 2 Miranova Place, Columbus, OH 43215. Charles Meyer, Senior Managing Director, (614) 857-1492. '
ccmeyer@recapitalgroup.com

Redwood Trust: 1114 Avenue of the Americas, Suite 3405, New York, NY 10036. Scott Miller, Managing Director,
(212) 600-2952. scott.miller@redwoodtrust.com

Shem Creek Capital: 100 Franklin St., Eighth Floor, Boston, MA 02110. Robert Parsons, Managing Director, (617) 456-1977.
rparsons@shemcreekcapital.com ‘ :

Signature Bank: 565 Fifth Ave., New York, NY 10017, Joseph DiPaolo, President/CEO, (646) 822-1500.
Stancorp.: 19225 N.W. Tanasbourne Drive, Hillsboro, OR 97124, Ken Borst, Senior Mortgage Loan Officer, (971) 321-6263.

TMC Financing:‘ 440 Pacific Ave., San Francisco, CA 94133, Rich Grant, COO, (415) 989-8855. rich@tmcfinancing.com
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LENDERS RAMP UP SBA CONSTRUCTION LOANS

SBA construction money will increase, as inventory across the country begins to absorb. SBA lenders will
provide up to 90% leverage on the most favorable deals. SBA 504 loans will see rates in the high 4% to
low 5% range for fixed 20-year loans. SBA 7(a) will command 6% rates. An advantage for small business
borrowers will be that the 90% leverage includes project costs. These deals will require “true” 10% equity
and little out-of-pocket cost from the borrower. Special-purpose properties and/or startup businesses will
require another 5% down. The lowest leverage will be 80% of cost. DSC will start at 1.20x, although the
higher this number, the more likely the approval. Hospitality will see a minimum 1.40x DSC.

Banks, such as Wells Fargo and BofA, will tip toe back into SBA construction lending either through

the 7(a) program or via the 504 program with a second mortgage lender. Banks will use conservative

guidelines and choose the strongest borrowers. Medical office buildings with doctor and dentist tenants
ill be highly favored bv the big banks. including BofA. S ‘hase. JIS Bank and Tlnion Rank
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