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AGGRESSIVE BUYERS BOOST SENIOR HOUSING ACTIVITY 

March 18, 2013 

Senior housing buyers will accelerate portfolio transactions and continue consolidation in the sector. 
Sellers mulling federal mandates, budget cuts and increased taxes are poised to give senior housing REITs 
Ventas, HCP, Health Care REIT and Senior Housing Properties Trust a larger stake in the $1 trillion 
healthcare market. Count on a diverse set of buyers, including Harrison Street Real Estate Capital, 
Griffin-American Healthcare REIT II and Virtus Real Estate Capital, to also dig deeper for big deals. 

Buyers can expect to contend with Ventas, which can acquire upwards of $2B of senior housing and 
medical office properties by December. The big REIT booked approximately $2. 7B of acquisitions during 
2012. Company buyouts, portfolio buys and joint venture purchases similar to a 2012 buyout of Lazard 
Freres Real Estate Investors' interest, should define the company's approach to the market as it aims to 
meet or exceed average 8% yields on 2012 acquisitions. 

Credit Line Boosts Buying Power 

Lending muscle to Ventas' acquisitions appetite is a$2B credit line with a $500M accordion, which could 
power deals in its top senior housing markets of California, New York, Florida and Texas, or boost a 
presence in its smallest markets of North Dakota, Wyoming, Mississippi, Louisiana and Idaho; 
Dealmakers could also drill deeper into private-pay or Medicare properties in its top skilled nursing 
markets of Texas, Massachusetts, Indiana and Kentucky, or in Illinois, Rhode Island, Vermont, New 
Jersey and Florida- where it owns the fewest number of beds. 

In furthering its strategy the company will encounter Health Care REIT and HCP, each with potential to 
acquire asmuch as Ventas this year. Following $2B of buys last year, look for HCP to drill into more 
portfolios to complement a $1. 7B buy from Blackstone and Emeritus. The company counts Texas, 
Florida, California, Illinois and Virginia as top senior housing markets; its skilled nursing portfolio is 
concentrated in Pennsylvania, Illinois, Ohio, Michigan and Florida. 

Health Care REIT will acquire for $1.58 to $2B across the healthcare spectrum this year. The company 
will scour major senior housing markets California, Virginia, Washington, Illinois and Massachusetts, in 
addition to top skilled nursing markets Pennsylvania, New Jersey, Massachusetts, Texas and Florida. It 
acquired $4.9B of portfolio assets dilling 2012. Deals should happen later this year aftera $4.38/6.1% 
cap rate purchase of Sunrise Senior Living's portfolio is completed. A remaining $745M worth ofbuys is 
slated to close by July. Since January the company has acquired $2.5B of Sunrise properties in Boston, 
Chicago, Philadelphia, Washington, D.C., and Southern California; don't be surprised if that's where 
dealmakers redouble future efforts. Or, it could head east and north to complement newly acquired assets 
in London and Montreal. Health Care REIT will tap an estimated $2.38- comprised of$1.88 remaining 
on its credit line and $500M of planned sales - for more action. 

Planned sales should stoke interest from nontraded REIT Griffin-American Healthcare REIT II, which 
targets $1.2B of assisted living. skilled nursing. hospitals and medical office acquisitions in the 
Class A segment nationwide. Griffin-American Healthcare REIT II acquired $885M worth ofhealthcare 
assets during 2012. Private equity from Harrison Street Real Estate Capital, Prudential ReaiEstate 
Investors Senior Housing Partners IV and Virtus Real Estate Capital will evaluate the segment for 

, $1 B-plus funds that will drill into the sector on behalf of specialized and diversified opportunistic 
\_ ·· strategies nationwide. Primarily executed through joint ventures, PREI will continue a focus on core

plus and value-added purchases of assisted living/ Alzheimer's care facilities and independent living 
properties nationwide. 
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Although AIM CO could ratchet up market .. rate purchases following a planned exit from affordable 
housing later this year, company dealmakers anticipate slim acquisitions flow compared to $178M of 
volume during 2012. If any acquisitions occur this year, look for action in revenue-leading markets 
Denver, Miami and the San Francisco Bay area, in addition to Boston, Chicago, Philadelphia,.Washington, 
D.C., and Southern California. Depending on its appetite, AIMCO could be among companies perusing 
some ofBRE Properties' West Coast portfolio targeted for $350M to $400M of dispositions. 

BRE Properties won't likely be active except for some land purchases for development; the company 
appears to be decelerating existing property acquisitions compared to 201 0-11 , when it bought an 
estimated $460M of apartments in suburban San Francisco and Southern California- two of its top 
markets. BRE Properties' shoppers could include Berkshire Multifamily Value Fund II, the Bascom 
Group, Essex Property Trust, Pacific Urban Residential, Waterton Residential and Western National 
Realty Group, among others. · · 

Sun Belt buyer Post Properties' could top $1OOM of acquisitions this year if a gradual 2011-12 ramping 
continues. Dealmakers this year could mildly surpass a $74M buy booked last year and a $48.5M 
purchase during 2011. The company has planned $1OOM of new construction through December. 

West Coast-focused Essex Property Trust, with a $400M acquisitions goal for the year, could ramp up 
sales following recent buys from Archstone Residential near its home market of San Francisco. Essex's 
recent buy comes after AvalonBay Communities' and Equity Residential's nearly $17B purchase of 
Archstone's portfolio, which gives big buyer EQR approximately 4,400 new units in the San Francisco 
Bay area market. 

DEALMAKER DATABANK 

AIM CO: Main: 4582 S. Ulster St. Pkwy., Suite 1100, Denver, CO 80237, (303) 757-8101; John Bezzant, EVP, 
Transactions, (303) 757-810l,john.bezzant@aimco.com; Mark Reoch, VP, Dispositions, (303) 691-4362, 
mark.reoch@aimco.com 

ATHENA REAL ESTATE: Richard O'Brien, Founder and CEO, 98 Mill Plain Road, Suite 2A, Danbury, CT 06811, 
(203) 942-2745, ext. 110, robrien@athenarealestate.com 

BRE PROPERTIES: Stephen C. Dominiak, EVP, Chieflnvestment Officer, 525 Market St., Fourth Floor, San Francisco, 
CA 94105, (415) 445-3751, fax: (415) 445-6505; John Wayland, SVP, Real Estate Investment, 5815 Shellmound Way, 
Suite A, Emeryville, CA 94608, (510) 597-5325, fax: (510) 597-5301 

CBL & ASSOCIATES: Keith Honnold, VP, Finance, 2030 Hamilton Place Blvd., Chattanooga, TN 37421, (423) 855-
0001, fax: (423) 893-4302, keith_honnold@cblproperties.com 

CAMDEN PROPERTY TRUST: Laura Little, VP, Real Estate Investments, 3 Greenway Plaza, Suite 1300, Houston, TX 
77046. (713) 354-2511; Fax: (713) 354-2708. little@camdenliving.com 

CANYON CAPITAL/CANYON-JOHNSON URBAN FUNDS: Bobby Turner, Partner, 2000 Ave. ofthe Stars, lith 
Floor, Los Angeles, CA 90067, (31 0) 272~ 1500, fax: (31 0) 272-150 I, bobbyturner@canyonpartners.com 

COLONIAL PROPERTIES TRUST: Reynolds Thompson, 2101 Sixth Ave. N., Suite 750, Birmingham, AL 35203 (205) 
250-8700 Fax: (205) 250-8890, rthompson@colonialprop.com · · 

EQUITY LIFESTYLE PROPERTIES: Lance Beatch, VP, Acquisitions and Dispositions, 2 N. Riverside Plaza, Suite 800, 
Chicago, IL 60606, (312) 279-1400, fax: (312) 279-1710, lance_beatch@mhchomes.com 

FEDERAL CAPITAL PARTNERS: Eric Weinberg, Associate, Commercial Acquisition, and Bryan Kane, VP, 
Acquisitions, 5425 Wisconsin Ave., Suite202, Chevy Chase, MD 20815, (240) 395-2000, fax: (240) 395-2050, 
eweinberg@fcpdc.com and bkane@fcpdc.com 

GGP: Chuck Lhotka, EVP, Asset Management, 110 N. Wacker Drive, Chicago, IL 60606, (312) 960-5000, 
charles.lhotka@ggp.com. 

GRIFFIN-AMERICAN HEALTHCARE REIT II-III/AMERICAN HEALTHCARE INVESTORS, Danny Prosky, 
Principal, 4000 MacArthur Blvd., West Tower, Suite 200, Newport Beach, CA 92660, (949) 270-9200 

HCP: Thomas Kirby, EVP, Acquistions and Evaluations, 3760 Kilroy Airport Way, Suite 300, Long Beach, CA 90806, 
(562) 733-5100, fax: (562) 733-5200, tkirby@hcpi.com Continued on Next Page 
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DEALMAKERDATABANK 

HEALTH CARE REALTY TRUST: Kris Douglas, SVP, Acquisitions and Dispositions, 3310 West End Ave., Suite 700, 
Nashville, TN 37203, (615) 269-8175, fax: (615) 269-8260, kdouglas@healthcarerealty.com 

HEALTH CARE REIT: Scott Brinker, EVP, Investments, 4500 Dorr St., Toledo, OH 43615; (419) 247-2800, fax: (419) 
247-2826, sbrinker@hcreit.com 

HOME PROPERTIES: John Smith, SVP, 850 Clinton Square, Rochester, NY 14604, (585} 546-4900, 
johns@homeproperties.com -

HOMETOWN AMERICA: Doug Minahan, VP, 150 N. Wacker Drive, Suite 2800, Chicago, IL 60606, (312) 604-7500, 
fax: (312) 604-7501 

LANDMARK APARTMENT TRUST OF AMERICA: Seth Harris, Senior Associate, Acquisitions, 4901 Dickens Road, 
Suite 101, Richmond, VA 23230, (804) 237-1341, fax: (804) 237-1345, sharris@atareit.com 

LTC PROPERTIES: Clint Malin, EVP, Chief Investment Officer, 2928 Townsgate Road, Suite 350, Westlake Village, CA 
91361, (805) 981-8655, fax: (805) 981-8663, clint.malin@ltcproperties.com 

MACERICH CO.: Tom Pendergrast, SVP, Acquisitions, PO Box 53283, Atlanta, GA 30355, (404) 231-1605, fax: (404) 
795-0799, tom.pendergrast@macerich.com 

MACK-CALI REALTY: David Carlick; Director of Acquisitions, 343 Thomall St., Edison, NJ 08837, (732)590-1000, 
dcarlick@mack-cali.com 

MEDICAL PROPERTIES TRUST: Frank Williams, Sr. Managing Director of Acquisitions; Luke Savage, Acquisitions, 
lsavage@medicalpropertiestrust.com; 1000 Urban Center Drive, Suite 501, Birmingham, AL 35242, (205) 969-3755 

MID-AMERICA APARTMENT COMMUNITIES: Don Aldridge, Acquisitions Director, 6584 Poplar Ave., Memphis, 
TN 38138, (901) 682-6600, don.aldridge@maac.com 

NATIONAL HEALTH INVESTORS: Mandi Hogan, National Director of Originations and Marketing, 222 Robert Rose 
Drive, Murfreesboro, TN 37129, (615) 890-9100, mhogan@nhreit.com 

OMEGA HEALTHCARE INVESTORS: Thomas PeterSon, Director ofFinance, 200 Intematiomil Circle, Suite 3500, 
Hunt Valley, MD 21030, (410) 427-1700, fax: (410) 427-8800, tpeterson@omegahealthcare.com · 

PENNSYLVANIA REAL ESTATE INVESTMENT TRUST: Mario C. Ventresca Jr., SVP, Asset Management and 
Acquisitions, 200 Broad St., Third Floor, Philadelphia, PA 19102, (215) 875-0703, fax: (215) 546-6317, 
ventresm@preit.com 

POST PROPERTIES: Jeffrey W. Harris, EVP and Regional Investment Director, 4401 Northside Parkway, Suite 800, 
Atlanta, GA 30327, (404) 846~5000, jeffrey.harris@postproperties.com; WEST: David C. Ward, EVP, Regional 
Investment Director, 5040 Addison Circle, Suite 200, Addison, TX 75001, (972) 851-3200, fax: (972) 774-3333, 
david. ward@postproperties.com 

SABRA HEALTH CARE REIT: Talyo Nevo-Hacoht:m, Chieflnvestment Officer, 18500 Von Karman Ave., Irvine, CA 
92612, (888) 393-8248, fax: (949) 679-8868, acquisitions@sabrahealth.com 

SENIOR HOUSING PROPERTIES TRUST, David J. Hegarty, President and COO, Two Newton Place, 255 Washington 
St., Suite 300, Newton, MA 02458-1634, (617) 796-8350, ext. 104, fax: (617) 796-8349, dhegarty@reitmr.com 

SENTIO HEALTH CARE PROPERTIES, Scott Larche, Co-Founder and SVP, 189 S. Orange Ave, Suite 1700, Orlando, 
FL 32801-3260, (407) 999-7679, slarche@sentioinv~stments.com 

SIMON PROPERTY GROUP: Brian Warnock, SVP Acquisitions, 225 W. Washington St., Indianapolis, IN 46204, (317) 
636-1600, fax: (317) 685-7336, bwarnock@simon.com 

SUN COMMUNITIES: Jonathan Colman, EVP, 27777 Franklin Road, Suite 200, Southfield, MI 48034, (248) 208-2557, 
fax: (248) 598-1884, jcolman@suncommunities.com 

TAUBMAN CENTERS: Michael D. Cleary, VP, 200 E. Long Lake Road, Bloomfield Hills, MI 48304, (248) 258-7584, 
mcleary@taubman.com 

UMH PROPERTIES: Sam Landy, President and CEO, Juniper Business Plaza, 3499 Route 9 North, Suite 3-C, Freehold, 
NJ 07728, (732) 577-9997 

VENT AS: John Cobb, SVP, Chieflnvestment Officer, 353 N. Clark St., Suite 3300, Chicago, IL 60654, (312) 660-3800, 
jcobb@ventasreit.com 

Correction: TPG Real Estate teamed with DivcoWest to buy most of Mission West Properties' portfolio. 
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MANUFACTURED HOUSING ACTMTY ON THE RISE 

Richer financing will support an uptick of manufacturing housing trades this year. Dedicated buyers can 
expect to see increased action from diversified shops nationwide. Cap rates ranging from 6% to I 0%-plus, 
for top-shelf to value-added tertiary market properties, may dip a little more this year if fewer sellers are 
willing to offer up properties for sale. 

Diversified buyers will increase stakes in the all-ages and senior-oriented communities segments. As 
demographic shifts beef up population growth in the South and West, capital will follow. More investors 
will buy on the heels of Federal Capital Partners, whichentered the segment last year. Ifrental growth 
and housing prices continue rising, MHCs will be heavily sought out as a higher cap-rate alternative to 
apartments and houses. Watch for more investors to enter joint ventures, in addition to recapitalizations or 
preferred equity positions. 

Count on an abundance of big portfolio trades and smaller one-off deals this year, owing to CMBS and 
bank financing that has dipped into high-3% to 5% ranges. Loan packages in the 3% to 4% range also 
will fuel big buyer action in the MHC and RV park segments. Equity LifeStyle Properties, Hometown 
America, Sun Communities and UMH Properties can be expected to scoop more portfolios. 

Sun Communities will bulk up through buys and new construction this year, and should meet or exceed 
$250M of acquisitions this year. Fresh deals will follow recent expansions into Arizona, Connecticut, 
Maine, Massachusetts, New Jersey and Wisconsin, for MHCs and RV parks. Sun Communities has 
acquired $111M worth of properties since January. Count on additional buys in the Mid-Atlantic. 
Northeast and West, in addition to core markets in the Midwest, South and Southeast regions. Coastal 
locations will attract the buyer to more deals beyond a recent I 0 RV parks portfolio acquisition in 
Connecticut, Maine and Massachusetts. New Jersey, Ohio, Wisconsin and Virginia are also targets. 

Equity raises will also drive growth. UMH Properties' targeted $150M raise will drive one-off 
acquisitions and portfolio buys throughout the Northeast. On its face, proceeds could support more than 
$300M of buys. Additional deals this year will follow a nearly $70M purchase of a I ,854-site portfolio in 
Michigan and Pennsylvania- among company footprint markets. Acquisitions volume in 2012 totaled 
$115M. 

In scouting MHCs, third-largest REIT buyer UMH Properties could approach Equity LifeStyles' volume 
this year. The REIT leader has close to $400M of available credit, which could support deals in excess· of 
the $25M of activity during 2012. It bought $1.5B during 2011 from Hometown America. A host of 
private and public buyers will ramp up competition in the MHCs and RV park space, in and outside ELS' · 
core markets of Arizona, California, Florid!!, the Midwest and Northeast. 

MHC specialist and big seller Hometown America eyes approximately $1OOM worth of acquisitions by 
December, compared to $85M worth of acquisitions in the upper-end segment during 2012. The private 
buyer focuses on four- and five-star properties in California, Florida and the Northeast, but hasn't yet 
acquired its first deal of the year. Action should heat later this year for all types of assets, including those 
designed for 55-year-old-plus occupants in Florida, where smaller buyer Athena Real Estate also shops 
for properties. 

Private investor Athena Real Estate plans to home in on 55-plus communities in Florida's primary and 
secondary markets, including Orlando and Tampa, with the bulk of a $25M to $50M acquisitions target 
that includes self-storage buildings. Expect the most interest for 1 00- to 200-site manufactured housing 
and 200-plus site RV parks. Dealmakers will shop the broader Northeast, Mid-Atlantic and Southeast 
markets for deals while considering opportunistic purchases in Arizona. 

Also count on buyers' courting opportunistic MHC buys as part of a larger strategy. Federal Capital 
Partners plans to ferret out more value-add and recapitalization deals throughout the Mid-Atlantic as part 
of a $450M acquisitions goal. The buyer has pumped its presence through a joint venture with Horizon 
Land Co., since entering the market II months ago. FCP recently scooped a 75-site property in Delaware 
for approximately $36,000 per pad. Count on additional portfolio recapitalizations and acquisitions of 
three- and four-star sites in Delaware, Maryland, North Carolina and Pennsylvania. 
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MALL CAP RATES INSPIRE JVs 

Buyers can be expected to play up joint ventures this year to complement acquisitions and development 
plans. Joint venture interest demand could spike if cap rates compress from 7% to 8% averages, as a 
result of increased competition for Class A and Class B malls or if consumers spend less time at the 
mall. Buyers to watch include CBL & Associates, GGP, Macerich, Simon Property Group and 
Taubman Centers. 

Whether Macerich will match last year's $1.2B acquisitions pace is unclear, but the company has enough 
cash and credit to come close. Beyond its $277 psf/$500M fee-simple buy in New York, more deals will 
happen in primary markets coast-to-coast. The company spent more than $1B on two New York 
properties between November and January. Looking ahead, approximately $920M of remaining credit 
and cash from $500M to $1B of anticipated sales will drive volume this year. Redevelopment and 
development should take a larger chunk of dealmaker attention this year, but activity won't rule out deals 
similar to 2012 N interest purchases in California and Colorado that comprised nearly 25 percent of 
overall deal flow. 

If the buyer ramps up Class A action with credit and capital from sales, it will encounter Simon and its 
Institutional Mall Investors N with Miller Capital Advisory. Independent of the venture, don't be 
surprised if dealmakers ring up around $3B of action this year, compared to $3 .6B of buys during 
2012. The IMI N will shop regional, superregional and upscale retailer-laden malls, plus lifestyle centers 
this year. 

Independent of the venture, Simon has $1B of planned development and redevelopment in the works 
nationwide. Private buyers including Ashkenazy Acquisition, Glimcher Realty Trust, Mason Real Estate, 
Rubenstein Real Estate and UP Fieldgate are active nationwide. Don't be surprised to see more capital 
from the California Public Employees' Retirement System, TIAA-CREF and USAA Real Estate Co., in 
the sector as potential N partners. Canyon-Johnson Urban Funds will also be an active preferred 
equity partner following its recapitalization of a pair of suburban Seattle malls. Pennsylvania Real Estate ( 
Investment Trust will be among active sellers. Starwood Capital Group, which acquired majority stakes in 
Westfield nearly a year ago, could be a seller if the price is right. 

CBL & Associates, with a $1.2B credit line, may shop additional N interests past nearly $1OOM of deals 
in Bismarck, N.D., and El Centro, Calif., last year, as part of $300M of overall buys. Don't be surprised to 
see the buyer sell off more assets this year and scout additional interest purchases and fee-simple buys. 

Nationally focused GGP should be a net buyer this year, following nearly $500M of N buyouts and 
anchor purchases during 2012. Taubman Centers, another big N interest buyer with $515M of 
acquisitions last year, could tap $1.5B of credit for acquisitions nationwide. 
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