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SMALL BRIDGE ORIGINATIONS RISE 

Count on new lenders to dive into bridge loans under $5M this year, especially for retail and office. 
Activity will be pushed by a refinance gap caused by bank and CMBS loans coming due, along with 
the first wave of extend-and-pretend properties. Competition for bridge will increase leverage, push 
rates down and lead to more flexibility. Some bridge lenders will provide leverage up to 90% on deals 
under $5M. Borrowers will obtain rates between5% and 13%. Watch for bridge players to look at smaller 
loans for severely distressed properties, which fills the gap left by hard-money lenders. Also, expect 
improved small bridge activity in secondary and tertiary markets. 

NY Urban starts bridge loans at $250K to $500K with leverage up to 90%. Multifamily, retail and office 
will be desired; rates run 8% to 16%. ReadyCap Commercial allocates bridge and bridge-to-perm loans 
from $1M to $10M with 6% to 9% rates. Loans will have two- to three-year terms and leverage up to 80%. 
ReadyCap works with the four food groups, along with self storage, mixed-use and single-tenant NNN 
leased. Keep an eye out for the lender to rollout an express program, which will boast 14-day executions. 

B&A Capital's bridge loans begin at $1.5M with six- to 30-month terms. Rates start at 8% and all 
property types, including specialty purpose, will be targeted. Leverage tops out at 80%, with most loans 
around 70%. Case Real Estate Capital originates bridge loans from $2M, with six- to 24-month terms 
and extension options. Leverage will max at 75% and rates will be 10% to 12%. Retail, hotels, land, 
parking garages and residential properties will be considered. Emerald Creek Capital will provide bridge 
loans as low as $1M with a focus on office, mixed-use, retail, multifamily, warehouse, condos, parking 
facilities and land. Leverage will top out at 65%; rates run 9% to 13%. 

BMC Capital allocates bridge loans from $1M to $15M. Terms will be one to two years, with six-month 
to one-year extension options. The maximum leverage will be 75% of cost and rates will be between 5.5% 
and 8.5%. Multifamily, retail, office and flagged hotels will be in the cards. Avant Capital targets 
multifamily, retail, office, industrial and development sites. The lender will put a strong focus on condos 
this year. Bridge loans will start at $1M, with 8% to 12% rates. Leverage will be between 55% and 65%. 

Silo Financial's bridge loan minimum will be $1M and most property types, including hotels and specialty 
purpose will be targeted. Rates will be 8% to 10% and leverage will be around 60%. AlO Capital 
originates loans starting at $1M.and office, retail, industrial, multifamily, self storage and student housing 
will all be in the cards. ·The lender works with all size borrowers from local investors to national real estate 
investment funds. Pensam Capital and Lone Oak will also fund bridge loans under $5M. Watch for 
some Fannie Mae lenders to enter the small bridge game by year's end to secure future relationships. 

Lenders will want to see borrower equity in the deal, a:long with a business plan to lease up the property. 
Net worth should be relative to the execution risk. Count on local borrowers that own other properties in 
the market to see the most activity. Borrowers with previous experience acquiring and turning around 
properties will see plenty of bridge dollars. Don't expect lenders to flock toward deals for thinly 
capitalized sponsors. Properties with environmental or title issues will be tough to finance. 

DEBT YIELD: HOW LOW WILL CONDUITS GO? 

CMBS lenders drop debt yields to sub-9% for Class A office assets, down from 10% last year. Most office 
deals will achieve debt yield in the 9% range. Look for leverage to top out at 75%, with a few conduits 
pushing to 80% for the most favorable assets. Count on 70% to 75% to be standard leverage. CMBS 
lenders will be able to compete with life companies for trophy office deals on pricing and leverage. 
Rates will be 3.75% to 4.25%, but could rise 0.5% by year's end. 
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AGGRESSIVE MEZZ & PREF EQUITY INVESTORS 
(PROJECTED MEzz AND PREP EQUITY ALLOCATIONS FOR FULL-YEAR 20 13) 

LENDER/INVESTOR VOLUME DETAILS 

Goldman Sachs $1B Mezz deals will be in conjunction with Goldman's 
senior mortgages 

Cantor Commercial $600M Allocations for multifamily will top $150M; deals start 
Real Estate at$3M 

Starwood Capital $400M+ Deals start at $1OM with a focus on multifamily 
and hotels 

Canyon Capital Realty $300M At least $150M ofmezz and pref equity will be for 
Advisors multifamily; deals start at $15M 

RCG Longview $300M Deals start at $5M; office, multifamily and retail see 
leverage up to 85%; hotels up to 75% 

CQrnerstone Real Estate Up to $300M Mezz deals run $8M to $30M 
Advisers 

Heitman Financial Services $250M Targets four food groups, student housing, medical 
office and self storage; leverage hits 90% with mezz; 
deals run $10M to $15M 

Pearlmark Real Estate Up to $200M Leverage up to 85% for all product types, including 
Partners hotels; deals run $5M to $40M 

Pembrook Capital $150M Leverage.hits 85% with mezz ot pref equity; deals run 
Management $5M to $15M for four food groups and hotels 

Buchanan Street Partners ·Up to $150M Deals run $1OM to $50M 

W Financial $125M Lends on four food groups, condos, land and hotels; 
focus on small $1M to $5M deals 

Dominion Corp. $120M Focus on pref equity; deals start at $2M 

Terra Capital $100M Four food groups, hotels, student housing and self 
storage; leverage hits 85%; deals run $3M to $20M 

Prime Finance Up to $100M Deals run $3M to $40M 

Other Active Investors: Newport Preferred Funding LLC, $50M, focus on $1M to $5M pref equity deals. 
Morrison Street Capital, $45M+, deals~ $2M to $7M. Forman Capital, $40M, focus on $2.5M to $15M 
deals. Regional Capital Group, deals run $1M to $1OM. 

DEBT YIELD: How Low WILL CONDUITS Go? ... 
Continued from Page 1 
Loans under $1OM will see rates greater than 4%. DSC will be 1.30x. Most deals will have 1 0-:year terms 
and 30-year amortization schedules. Class A properties, sponsors and locations will obtain full-term 
interest only, with low leverage. 

Expect conduits to be more aggressive on office this year, especially with rent growth and increased 
employment !n the sector. Mo~;gan Stanley, Ladder C~pital, C!ti, RBS, Goldman Sachs, .JP Morgan 
Chase, Jeffries Loan Core, UBS and Deutsche Bank will be active on $10M-plus office loans. 
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BANKS & LENDERS 
(Supplemental to the 2012 Directory) 

Archetype Mortgage Capital: 1114 Avenue ofthe Americas, 38th Floor, New York, NY 10036. Tim Szalay, SVP, 
(212) 600~2836. tszalay@archetypemortgage.com 

B&A Capital Partners: 1515 W. 190th St., Suite 455, Gardena, CA 90248. Brian Shniderson, Managing Director, 
(31 0) 756-1828. brian@rtiproperties.com 
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Berkadia Commercial Mortgage: 521 Fifth Ave., 20th Floor, New York, NY 10175. Dan Biron, SVP/Co-Head ofHealthcare 
Finance, (646) 432-7452. dan.biron@berkadia.com 

CapitalSource: 633 W. Fifth St., 33rd Floor, Los Angeles, CA 90071. James Pieczynski, CEO/Director, (213) 443-7700. 

Case Real Estate Capital: 340 W. Passaic St., Suite 300, Rochelle Park, NJ 07662. Sanford Herrick, (201) 845-4244. 
sherrick@caserealestatecapital.com 

CBRE HMF: 280 N. High St., Suite 1700, Columbus, OH 43215. Scott Moore, SVP-Head of Production, (614) 430-5011. 
scott.moore2@cbre.com 

Centerline Capital Group: 14850 Quorum Drive, Suite 150, Dallas, TX 75254. Philip Melton, Senior Managing Director, 
(972) 868-5736. pmelton@centerline.com 

C-III Commercial Mortgage LLC: 717 Fifth Ave., 151
h Floor, New York, NY 10022. Paul Hughson, President, (212) 705-5046. 

phughson@c3cp.com 

Emerald Creek Capital: 1 Penn Plaza, 341
h Floor, New York, NY 10119, Jeff Seidler, SVP, (800) 313-2616. 

jeff@emeraldcreekcapital.com 

Jefferies Group LLC: 520 Madison Ave., New York, NY 10022. Mark Green, Managing Director/Head ofCMBS Capital 
Markets, (212) 336-7074. 

r~~._, Lancaster Pollard: 65 E. State St., 16th Floor, Columbus, OH 43215. Nick Gesue, SVP/ChiefCredit Officer, (614) 384-2365. 
~, __ ) ngesue@lancasterpollard.com 
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Lion Financial: 301 W. 41 '1 St., Suite 406, Miami Beach, FL 33140. Ron Simkins, Managing Partner, (305) 899-8184. 

Oak Grove Capital: 125 S. Wacker Drive, Suite 334; Chicago, IL 60606. Bill Kauffman, Managing Director-Seniors Housing, 
(312) 893-5098. bkauffman@oakgrovecap.com 

ReadyCap Commercial: 114 Pacifica, Suite 400, Irvine, CA 92618. Elizabeth Braman, Chief Production Officer, 
(949) 769-3032. elizabeth.braman@readycapcommercial.com 

Resource Capital Corporation: 712 Fifth Ave., 12th Floor, New York, NY 10019. Jonathan Cohen, CEO/President, 
(212) 506-3899. 

Security National Capital: 5300 South 360 West, Suite 350, Salt Lake City, UT 84123. Henry Kesler, VP, (801) 287-8316. 
henry .kesler@securitynational.com 

Walker & Dunlop: 7501 Wisconsin Ave., Suite 1200E, Bethesda, MD 20814. Michael Vaughn, SVP!Head ofFHA Healthcare 
Finance, (301) 202-3221. mvaughn@walkerdunlop.com 

DEBT YIELD: How LOW WILL CONDUITS Go? •.. 
Continued from Page 2 

Keep an eye out for C-111 Commercial Mortgage and Wells Fargo to originate loans starting in the $3M 
to $5M range. Barclays, Archetype and Cantor Fitzgerald will go as low as $5M. Anticipate more 
conduits to look into AlB structures with mezz, which will bring leverage up to 85%. Rates will be slightly 
higher, between 5% and 6%. 

Keep an eye out for CMBS lenders to be competitive on deals with lease rollover. Conduits will want to 
see at least 85% occupancy for office assets, while properties with 90% plus will obtain the best terms. 
Core properties in major city CBDs will boast the most capital. Secondary markets outside of major 
MSAs, such as Carlsbad, Calif., will notice a pickup in conduit activity. Borrower liquidity of at least 10% 
will be imperative due to the non-recourse nature of the loans. 
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DEAL OF THE WEEK 

Property Type: Land Acquisition in Parkland, Fla. 
Loan: $2M 
Lender: Lion Financial 
Leverage: 50% L TC/35% lTV 
Rate: 12% Fixed 

The Crittenden Report® 

Hard money lender, Lion Financial, provides financing for the purchase of 63.47 acres of raw land for single-family 
development. Lion was comfortable with this loan due the location and conservative loan request, along with the 
borrower's equity contribution and previous track record of entitling land. The property was purchased for $3.5M 
and the borrower contributed $3M in equity. 

This is a two-year, full-recourse loan. Loan proceeds will go toward acquiring the land, paying interest and zoning 
work. The buyer plans to rezone the property for 125 single~family homes and sell to a national homebuilder. 

Aztec Group Inc.: 2665 S. Bayshore Drive, PH-2A, Coconut Grove, FL 33133. Charles Penan, Director, 
(305) 938-8621. cpenan@aztecgroup.com 

SENIOR HOUSING LENDING ARENA WIDENS 

Expect construction financing to crack open this year for senior housing, especially memory care facilities. 
Construction deals will see 70% to 75% leverage and 4% rates. Be on the lookout for HUD lenders to start 
to refinance hospitals, something the market has never seen. More borrowers will turn toward HUD this 
year for refis, as the GSE provides 35-year amortization and low 3% rates. Borrowers were wary ofHUD ··· ... ·) 

· during the past couple years because of its long timetables, but execution has become more predictable in . 
recent months. Leverage will go up to 80% with HUD lenders and rates will begin at 3.3%. 

For construction deals, lenders will want to see developer experience in opening, leasing and managing. 
Borrowers without previous new construction experience will have a tough time. HUD will be cautious of 
assisted living projects in California, Nevada, Arizona, Florida, Michigan and Ohio. Markets stocked with 
new development and occupancy at or below 85% will keep construction lenders at bay. 

Berkadia will provide construction loans through HUD, with a focus on independent and assisted living, 
along with skilled nillsing. The lender works with any size borrower, including regional operators with 
five to 10 existing properties. Loans will land in the $7.5M to $15M range. Leverage will be between 
70% and 80%, depending on the program. Oak Grove Capital's average loan will be $10M to $15M per 
property and leverage will max out at 75%. The lender works with borrowers with at least three existing 
properties and 1 0 years of experience. Oak Grove will lend through Fannie Mae, Freddie Mac and 
construction loans through HUD. 

Watch for Walker & Dunlop to originate construction dollars for skilled nursing and assisted living. The 
primary focus will be on independent, assisted and skilled nursing for refis and acquisitions with all size 
borrowers. The average loan will be $7M to $10M. Leverage will be 75% to 80%. Lancaster Pollard 
allocates construction loans for assisted, Alzheimer's care and skilled nursing facilities. Loans average 
$8M to $8.5M per property, but could go much larger for a portfolio. Lancaster's niche will be deals with 
small to mid-sized developers but large players could be on the docket as well. Three to five years of 
experience and two to three properties will be preferred. 

CBRE HMF will lend through FHA, including new construction loans, with a $7M to $25M typical 
range. Centerline Capital provides loans under $5M, while Beech Street Capital will go below $1OM. 
GE Capital, CapitalSource and Capital One will also be active and partner with agency lenders. 
Compelling demographics could bring new lenders to the game. 

Continued on Next Page 
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LONGER INTEREST-ONLY TERMS EMERGE 

All lender types will deliver interest-only periods up to the full term of a loan. Lenders will use longer 
interest-only provisions as a tool to differentiate themselves and compete. Count on one to two years of 
interest only for deals with 30-year amortization and 75% leverage. Borrowers that bring at least 35% 
equity to the table will obtain interest-only periods from three years to the full loan term on 10-year money. 
Rates will start in the low to mid-4% range. DSC will be 1.30x to 1.50x. Multifamily interest-only loans 
will see 8.5% to 9% debt yield; other property types will be 10% plus. 

Fannie Mae and Freddie Mac will deliver full-term, interest-only loans with 65% leverage. FHA 
provides interest-only terms on new construction. Count on 0.10% to 0.25% higher rates from the 
agencies. Centerline Capital originates up to two years of interest only on 1 O~year deals. The lender 
works with Class B or better conventional and affordable multifamily. Beech Street Capital will provide 
interest only for loans under $1OM. Berkeley Point Capital delivers interest only through HUD on 
construction loans. Construction and value-add deals will be interest only until stabilization. 

Keep an eye out for the banks to become more flexible with interest-only provisions this year. Local 
banks, such as Apple Bank, boasts full-term, interest-only loans. Select life companies, including 
Security National Capital will be active in the sector. REIT Resource Capital Corporation allocates 
three-year interest-only terms. Private lender Prime Finance originates five-year, interest-only loans. 

Conduits including, Wells Fargo, BofA, Citi, JP Morgan Chase and Deutsche Bank will allocate 
interest-only periods for deals with consistent cash flow. These terms will be abundant for loans with clear 
value creation. Stabilized properties will typically see one- to two-year terms. 

Multifamily will obtain the most interest-only periods, followed by daily needs-based retail with grocery or 
pharmacy anchors. Lenders will favor Class A properties in major markets for other asset types.· Properties 
with consistent cash flow will see the longestterms. Transitional assets that boast reliable income to cover / ) 
debt service will be able to obtain interest only for a substantial part of the loan term. Interest-only will be 
reserved for experienced sponsors and real estate with reasonably underwritten upside potential. 
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