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APARTMENT BUYERS HUNT PROPERTIES IN NEW AND FAMILIAR MARKETS 

New and existing apartment buyers will angle into new markets and expand existing footprints for Class A 
and Class B value-added units. Plenty of acquisitions and development cash remains in Carmel 
Partners' $820M equity fourth fund, which will target markets coast-to~coast. CAPREIT should spark 
entries into the Midwest and Southeast with a $200M acquisitions target for the year. Newly formed·· . · 
TruAmerica Multifamily plans $200M of acquisitions in the Class A- to Class B- spaces throughout the 
western U.S., including potential opportunistic plays in Las Vegas arid Phoenix. Henderson Global 
Investors this year could acquire slightly more than $100M for a new fund buying mostly market-rate and 
bond-fmanced units. · · · 

Value-added buyer and developer Carmel Partners can be expected to acquire more Class B units past an · 
estimated $300M of buys since January. Count on activity in Denver, Seattle, Northern California, 
Southern California, Hawaii, New York and Washington. D.C., where it will encounter a variety of buyers 
including Berkshire Property Advisors and Morgan Properties. Carmel Partners will continue to buy with 
cash from a fourth fund introduced 18 months ago, which may be fully invested as soon as early 2014, or 
first quarter 2015 at the latest. Count on a continued interest in development comprising 20% to 25% of 
activity this year- consistent with the past couple years; previously dealmakers had used 10% to 15%. of 
capital for development. 

CAPREIT, with another $150M to $200M for acquisitions by December, seeks to reenter Chicago, 
Columbus and Richmond, Va., and expand footprints in Indianapolis, Jacksonville and Orlando. Fla., 
Kansas City, Mo., Nashville, Tenn., Minneapolis, St. Louis, northern Virginia and Southwest Florida, as 
part of a primary-and secondary-market strategy for market-rate apartment acquisitions. For its tax-credit 
platform, expect attention to in-place and expiring tax-credit properties in secondary and tertiary markets 
nationwide. A $50M plan to acquire a three-property portfolio by August will add to $1OOM of dealflow 
since January. CAPREIT·acquired $220M of properties in 2012. 

Affordable and market-rate buyer Henderson ·Global Investors considers another $1OOM of value-added 
apartment buys in coastal and primary U.S. markets, on top of $59M of activity so far this year. The 
investment fund manager, which recently reentered metro Phoenix and scooped an asset in Austin, will 
shop for additional market-rate and bond-financed affordable housing units for the nascent CASA VI fund 
-expected to exceed its predecessor's $385M size. Dealmakers will consider an equal balance of 
market-rate and bond-financed unit acquisitions in familiar markets that include Boston, Chicago, Denver; 
Minneapolis, Seattle and the Maryland-to-Washington. D.C., corridor, as well as Californi~ Florida and 
New York, in addition to a potential new entry into Philadelphia to complement a nearby asset in northern 
New Jersey. The buyer will also acquire market-rate units for a bond-financing strategy. There's 
potential for development deals, but Henderson Global will likely stick to acquisitions of apartments with 
a slice of purpose-built student housing. 

Newly formed TruAmerica Multifamily plans another $180M of acquisitions to meet a $300M first-year 
acquisitions goal. The investor negotiates $120M of properties to buy in San Diego and the Silicon · 
Valley. It will shop for additional Class A- to B- units there and in other primary markets throughout 
California and the West. There'll be intense buyer interest for properties within a mile of a freeway, rail 
or transit lines. Denver, Salt Lake City and the Pacific Northwest are also on the buy list, for a value­
added strategy that will lend itself to Class B-and Class A- buys. In Las Vegas and· Phoenix, where the 
company isn't as bullish, count only on interest in Class A· properties irt well-leased subniatkets. 
Dealmakers evaluate 150 unit-plus complexes priced at more than $30M, as well as portfolios. Cap rate- . 
wise, deals in the 5% to 6% range are sought. Developmentand redevelopment deals aren't ofinterestto 
TruAmerica dealmakers, including VP of Acquisitions Greg Campbell. Continued on nextpage 
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Crittenden Acquisitions Forecast 

Buyer 

DDR 
The Blackstone Group 

· Macerich 
Acadia Realty Trust 
Kimco Realty 
Phillips Edison-ARC Shopping Center REIT 
Equity One 
Weingarten Realty Investors 
Inland Real Estate 
Glimcher Realty Trust 
Simon Property Group 

Multitenant Retail 
VTD 2013 Acquisitions 

Activity• 

$1.58 
$18 . 

$470M 
$121M 

·$260M+ 
$400M 
$56M 
$80M. 
$188M 
$152M 
$147M 

* Projections are based on earnings reports and individual interviews, 
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Projected 
20U Acquisitions Activity* 

, $1.75M 
$18+. 

$500M+ 
$SOOM 

.· $'400M. 
$900M+. 

$2d()M;.$400M 
$250M-$300M . 

. $250M+ 
$200M 

$38 

as well as subjective editorial assumptions regarding anticipated future performance in the segment. 

BUYERS IN BRIEF ••• 
Continued from Previous Page 
Atlantic Investors will also consider acquisitions of apartments, hotel, self-storage and senior housing, 
although it has been most active as an equity partner to developers. Dealmak:ers have $40M-plus in the 
pipeline for equity joint venture investments in residential and senior housing properties; earlier this year 
it bought a land parcel north of Atlanta. 

PRIMARY MARKET RETAIL ON WISH LIST 

Buyers capitalizing on areas with heavy foot traffic will buy retail boxes for core and repositioning 
strategies in primary markets. Harbor Group International will use some of a $500M to $750M 
acquisitions purse for infill retail catering to high-end and workaday world customers. L3 Capital may 
expand into a couple of new markets during the next year, while aiming for $200M of acquisitions in the 
core-plus and value-added segments by December. Continued uncertainty about the economy and 
consumer spending supports a focus on both stabilized and value-added acquisitions. 

Private buyer L3 Capital's two-pronged approach to acquisitions will underscore acquisitions in well­
established or emerging corridors in Miami and Washington, D.C., where it may expand by next summer, 
in addition to scouting boxes in existing markets ofBoston, Chicago, Los Angeles, New York and San 
Francisco. Although its sweet spot for deals ranges from $20M to $40M, deals as low as $1OM to $1OOM 
will also be considered for mixed use, multi tenant and single-tenant retail. A focus on core-plus and 
value-added buildings could be diversified with vacant building buys. 

Structures will include fee-simple buys, joint ventures and preferred equity positions. Expect L3 Capital 
dealmakers to follow their first deal of the year in Chicago's South Loop. Acquisitions in their targeted 
markets with characteristics similar to North Beverly Drive in Beverly Hills, Calif., or Abbot Kinney in 
Venice Beach, Calif., will occur. 

Harbor Group International will shop primary markets including Boston, Chicago, New York and · 
Washington, D.C., for stabilized and value-added acquisitions. Core property buys willfocus on high-ertd 
or high-street retail tenants, as well as standard retail. tenants such as banks and pharmacies with at market 
or below market rents. The investor has shopped this segment for the past two years. It acquired $900M · 
of urban retail, apartments and office buildings, for portfolio currently valued at $3.8B. Acadia Realty 
Trust and Thor Equities are also among active buyers nationwide. 
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DEAL~RDATABANK 

ACADIA REALTY TRUST (retaiQ: Herb Eilberg, AcquisitionS Director; 13II Mamaroneck Ave., Suite 260, White 
Plains, NY I0605, (9I4) 288-3324, heilberg@acadiarealty.com 

ATLANTIC INVESTORS (acquisitions, equity JVpartner): James G. (Sandy) Stice, Managing Director, Acquisitions, 
I2 Piedmont Center, Suite4I8, Atlanta, GA 30305, (404) 495-73I4, fax: (404) 495-7334, admin@atlanticinvestor.com 

BEHRINGER HARV ARD/BH MULTIFAMILY REIT (apartments, debt): James Fant, Investment Officer, I560I 
Dallas Parkway, Suite 600, Addison, TX 7500I, (2I4) 655,I600, fax: (2I4) 655-I6IO,jfant@behringerharvard.com 

THEBLACKSTONE GROUP (retaiQ: A.J. Agarwal, Senior Managing Director of Real Estate, 345 Park Ave., New 
York, NY IOI54, (212) 583-5000, fax: (2I2)583-5725, agarwal@blackstone.com 

CAPREIT (apartments): II200 Rockville Pike, Suite I 00, Rockville, MD 20852, Rick J. Band, Acquisitions SVP, 
(30I) 468-8337, rband@capreit.com, Ernie Heymann, SVP, Acquisitions, (30I) 468-8332, fax: (30I) 468-839I, 
eheymann@capreit.com 

CARMEL PARTNERS (apartments): 1000 Sans.ome St., Suite I80, San Francisco, CA 94III, Christopher Beda, Senior 
Managing Partner and Chieflnvestment Officer_ and Daniel Garibaldi, SVP, Development, (415) 273-2900 

DA VLYN INVESTMENTS (apartments, office): Aaron L. Pacillio, Director of Acquisitions, I9700 Fairchild, Suite 320, 
Irvine, CA 926I2, (949) 756-IliO, apacillio@davlyninvestments.com 

DECADE PROPERTIES (hotels, marinas): Pamela Harris, Director of Sales and Acquisitions, 5136 368th Ave., 
Burlington, WI 53105, (262) 537-4306, fax: (262) 537-4406, pharris@decadegroup.com 

DDR (retaiQ: 3300 Enterprise Parkway, Beachwood, OH 44I22-7249, Mark E. Bratt, EVP, Chieflnvestment Officer, 
(2I6) 755-55II, mbratt@ddr.com, Daniel E. Branigan, VP Acquisitions and Dispositions, (216) 755-5804, 
dbranigan@ddr.com 

EXCEL TRUST (retail): Mark Burton, Chief Investment Officer and SVP, Acquisitions, 17140 Bernardo Center Drive, 
Suite 300, San Diego, CA 92128, (858) 613-1800, mb@exceltrust.com; Steven A. Farnsworth, VP Acquisitions, 801 N. 
500 West, Bountiful, UT 84010, (80I) 294-2400, ext.J04, sf@exceltrust.com 

EQUITY ONE (retaiQ: Lauren Holden, VP, Portfolio Management and Regional President, North America, 410 Park Ave., 
Suite 1220, New York, NY I 0022, (212) 796-1746, lholden@equityone.net 

FRANKLIN STREET PROPERTIES (office): Jeffrey B. Carter, EVP, Chief Investment Officer, 401 Edgewater Place, 
Suite 200, Wakefield, MA 01880-6207, (781) 557-1300, ext. 1305,jcarter@franklinstreetproperties.com 

GENCAP GROUP (apartments/' I2750 Merit Drive, Suite 1175, Dallas, TX 7525I, David Castilla, (972) 960-5967, 
dcastilla@gencappartners.com, Apartment Development: David Holland, VP of Development, (972) 960-5965, 
dholland@gencappartners.com 

GENERAL CAPITAL (apartments): Charles D. Biter, EVP, Acquisitions, 40 Burton Hills Road, Suite 420, Nashville, TN 
37215, (615) 256~0713, fax: (6I5)256-2487, cbiter@rentsup.com 

GLIMCHER REALTY TRUST (retaiQ: 180 E. Broad St., Columbus, OH 432I5. Christopher Ellis, Senior Director of 
Investments, (614) 887-5673; Fax: (6I4) 62I-9321; cellis@glimcher.com 

GRAND EQUITY GROUP (various): Greg Silvershein, Managing Partner, 7 Union Place, Summit, NJ 07901, (908) 608-
0100, fax: (908) 608-0112, grsilver@aol.com 

GROSVENOR AMERICAS (debt, equity): JamesDelmotte, SVP, Investment, 2000 The Grosvenor Building 
1040 West Georgia St., Vancouver, B.C. V6E 4Hl, (604) 683-1141, fax: (604) 684-5041 

HARBOR GROUP INTERNATIONAL (urban retaiQ: Ran Kaufman, Managing Director, 1412 Broadway, 14th Floor, 
New York, NY 10018, (2I2) 644-0515, ran@harborg.com 

HARSCH INVESTMENT PROPERTIES (industrial, mixed-use, apartments, office): Jordan Schnitzer, President, CEO, 
1I21 S.W. Salmon St., Fifth Floor, Portland, OR 97205, (503) 242-2900, fax: (503) 275-2093,jordan@harsch.com 

HENDERSON GLOBAL INVESTORS (apartments, market rate and bond financed): Mike Schwaab, Director of 
Partner Development, 737 N. Michigan Ave., Suite 1700, Chicago, IL 60611, (312) 915-911I, 
mike.schwaab@henderson.com 

HOLLAND RESIDENTIAL (apartments): Clyde Holland, CEO, Ilii Main St., Suite 700, Vancouver, W A 98660, 
(360) 694-7888, fax: (360) 905-0153 

INLAND REAL ESTATE (retaiQ: 290I Butterfield Road, Oak Brook, IL 60523, Richard Lippert and Bill Anderson, vice 
presidents, ( 630) 2I8-8000, lippert@inlandrealestate.com and anderson@inlandrealestate.com · - -' 

INSPIRE COMMUNITIES (MHCs): Jon Harrison, SVP, 11335 Gold Express Drive, Suite 100, Gold River, CA 95670, 
(9I6) 403-5I25, jharrison@inspirecom.com 
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INVESTORS DIVERSIFY INTO DEBT AND EQUITY 

CRE investors can be expected to diversify core portfolios with debt and equity investments for more 
attractive yields. Anticipating close to $2T of debt maturations through2017, Blackstone Group and 
Clarion Partners will be among companies sharpening their pencils for deals across the capital stack. 
Blackstone Mortgage Trust will use more than $650M for acquisitions, investments and loan originations. 

Clarion Partners has made more than $1OOM of deals since January, and is hungry for more. The 
company should book $200M to $300M· ofmezzanine and preferred equity investments in the space this 
year. It will investin hotel, office and retail properties, while paying close attention to borrower credit. 
Dealmakers should encounter new REIT Blackstone Mortgage Trust, which will originate, buy and invest 
in loans. Unlike Clarion Partners, dealmakers at the Blackstone Group will also consider lending on 
apartments, judging a portfolio that includes a pair of apartment high-rises, hotels and office buildings. 

Grosvenor Americas, another diversified investor, plans to add more mezzanine action through joint 
ventures with developers in target markets Los Angeles, San Francisco, Seattle, Washington, D.C., and 
Vancouver. It will continue booking deals in the apartments, office and value-added retail segments. 

Watch for Phillips Edison & Co. to strike debt and equity deals in the distressed lifestyle center, Class B 
mall and power center segments for its forthcoming Strategic Investment Fund III. The fund will likely 
exceed its predecessor's $60M-eguitv size. In the hotel segment, watch for Peachtree Hotel Group's 
action on the equity and debt sides to include more note purchases and equity deals. The investor is active 
in the extended-stay, full-service and limited-stay niches mostly throughout the Southeast, excepting a few 
holdings in Indiana and Texas. 

Investors also diversify through joint ventures. Expect the targeted $1.4B Priority Senior Secured Income 
Fund JV to shop the non investment-grade segment for freshly minted securitized commercial loan 
obligations and collateralized debt obligations. Primary and secondary market loan pools secured by 
newly constructed and poorly leased assets should be considered, as the company considers assets will 
little to no operating history -. part of a larger focus on B to double B-rated pools. This JV diversifies 
partner Behringer Harvard's commercial real estate portfolio, including the BH Multifamily REIT I, 
which mostly focuses on new development. 
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